
LAS VEGAS -- On July 19, 2000, Marilyn
Miglin walked into a dermatologist’s office
here to treat some unsightly spider veins on
her legs using a newly-invented needle.

Less than a month later the former model-
turned-Chicago-beauty-products-mav en
agreed to invest $2.5 million in a company to
market the needle, lured into the deal by a
con artist.

Miglin and victims of earlier schemes had one
thing in common: friendships with James
Joseph “Ted” Mellon, who falsely portrayed
himself as a member of the wealthy Mellon
family. Known for having beautiful women
draped on his arm in posh hotels and resorts
across the country, he accompanied actress
Shirley MacLaine to the Golden Globe
awards in 2000.

“Ted has this magnetic personality,” said
Maureen Holasek, a victim of one of Mellon’s
frauds. “The problem with Ted is that he does
not have the skill set or knowledge or business
experience to make something happen.”

MacLaine is far more blunt. “He belongs in
the slammer,” she said through her publicist
last week.

For her part, Miglin’s financial losses far sur-
passed those of a handful of people Mellon
scammed before her, according to court docu-
ments. And a $16.8 million preliminary judg-
ment against her as a result of legal squabbles
related to her needle investment forced her to
declare personal bankruptcy at the end of
March.

“I believed so strongly in the promise of this
needle to help both women and men, I fol-
lowed my heart instead of the advice of my
family and my advisors,” Miglin, 68, said in a
statement in response to a Tribune interview
request. “That was my mistake.”

Chapter 1: The Miglin meeting

Miglin first met Mellon in 1999 at a ski resort
in Telluride, Colo. He was a dashing man in
his mid-50s, muscular with blond hair turn-
ing gray around the temples.

He told her that he was related to the
Mellons, the Pittsburgh family that made its
fortunes in banking, oil and aluminum.
Mellon also said he had known her first late
husband, and he and the widow struck up a
friendship.

Mellon occasionally flew to Chicago, and on
one visit in February 2000 he told her about a
company that planned to market a medical
device to treat spider veins, similar to but
smaller than varicose veins. Miglin was
intrigued, apparently believing such a treat-
ment could complement her cosmetics busi-
ness.

“This introduction came at a time when I was
terribly vulnerable, and I thought this would
help me focus on helping women feel better
about themselves rather than thinking about
my own problems,” she said in her statement.
She declined to be interviewed for this article.

Miglin was a widow for the second time.
Naguib Mankarious died six months after
they were married in June 1999. Her first
husband, Lee Miglin, a prominent real estate
developer, was murdered in May 1997, part
of a killing spree that claimed four others,
including fashion designer Gianni Versace.
The killer, Andrew Cunanan, a 27-year-old
gay gigolo, took his own life as law enforce-
ment authorities closed in on him.

In July 2000 Miglin flew to Las Vegas and
through Mellon met Jason G. Landess, a
lawyer and president of Advanced Medical
Products Inc. Landess showed her the needle
invented by Las Vegas orthopedic surgeon
Dennis P. Gordon, an amateur inventor who
had applied for a patent on the device.

Most of Gordon’s tinkering in his garage led
to small inventions, like a device that could be
attached to a picture frame to keep the picture
level. But an off-hand comment from his wife
that he should come up with a treatment for
her spider veins inspired the doctor’s needle
invention. When the small, two-pronged nee-
dle was inserted into the skin and twisted, it
severed the vein. After several such twists, the
spider vein was destroyed.

The method is more invasive and painful
than laser treatment in which flashes of light
collapse the vein. Another common treatment
is sclerotherapy in which a saline solution is
injected into the vein, causing it to dry out
and shrink.

In exchange for the rights to the needle,
Gordon received a chunk of stock in
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Advanced Medical from Landess. Landess
retained an equal amount of company stock,
gave 5 percent to a paralegal and put 20 per-
cent into the corporate treasury to be used to
raise capital, according to court documents.
Gordon, who had no interest in running a
business, asked Landess to find a buyer for the
company.

Chapter 2: Selling the needle

On June 20, 2000, Mellon agreed to buy the
company for $400,000; Gordon was to
receive $190,000 from the sale, according to
the agreement. “ ... He was ecstatic because he
had never before received such an amount for
anything he had invented,” Landess would
later state in court documents.

What Gordon didn’t know, he claimed in
court documents, was that Mellon was pitch-
ing the needle idea to Miglin at the same
time. And she didn’t know that her cash
would mostly go into the pockets of Landess
and Mellon, rather than be used to market
the needle.

Here’s what happened, according to docu-
ments that later were entered into evidence:

-On Aug. 15 Miglin agreed to buy 625
shares, or 25 percent of Advanced Medical
Products, for $2.5 million, theoretically valu-
ing the company at $10 million. She pur-
chased 600 shares from Landess and 25 shares
from the paralegal and became company
chairman. The parties also agreed to market
the needle procedure as the “Miglin Method.”

-Landess and the paralegal also agreed to sell
another 25 percent stake in the company to
Mellon for $2.5 million. The next day, how-
ever, Mellon, Landess and the paralegal termi-
nated Mellon’s stock purchase agreement
without telling Miglin.

According to court documents filed by
Gordon, Landess, now 61, used some of
Miglin’s money to pay the $190,000 Gordon
was owed. But then Landess split the remain-
ing Miglin money with Mellon, writing a
check to him dated Sept. 20 for $553,635
and another in April 2001 for $403,125, to a
company where Mellon was listed as treasurer
and Mellon’s wife, Patricia Smith, was listed as
president.

As a condition of buying her stake in the
company, Miglin wanted assurance that the
needles worked.

She brought some needles back to Chicago
and persuaded four doctors and researchers at
Northwestern Medical School to conduct a
small clinical study. Researchers treated 25
patients for spider veins with the devices.
Most of the subjects did not complete their
three-month follow-up visits to determine
results. But doctors in a preliminary report
said the needle “appears to be a safe, cost-
effective, and patient acceptable approach to
the treatment of spider veins of the lower
extremities.”

Landess also paid a Las Vegas dermatologist
$25,000 to conduct a pilot study on 14
patients, and more than half showed improve-
ment three months later, according to the
doctor.

While the needle showed promise, the com-
pany had no marketing expertise, much less a
marketing plan, which began to frustrate
Miglin, according to people familiar with the
business.

To appease her, Landess told Miglin in
January 2001 that he had signed a distribu-
tion agreement with a California company. At
that time that company didn’t exist; it would
be incorporated six months later and would

play a key role in the multimillion-dollar
judgment against Miglin and Gordon.

Chapter 3: Fish & Chips

The needle deal was not the first time Mellon
had enticed investors into a business. A few
years earlier he was pitching a restaurant con-
cept called Scotty’s Fish & Chips.

One investor was Maureen Holasek, a 46-
year-old Florida physician.

Holasek and Mellon bumped into each other
at the Beverly Hills Hotel in early 1998. She
was there for a medical conference and went
to the hotel to have an early dinner, a chicken
Caesar salad and a glass of wine. She ate at the
bar because the restaurant had not opened
yet.

Mellon and another man struck up a conver-
sation with her, and they all exchanged busi-
ness cards.

A few days after she flew home, Holasek
received a phone call from Mellon. “He said
he was checking up on me. He was very
charming.”

They started dating. “He had muscles like
you would not believe,” said Holasek, who
added that he always seemed to have a perfect
tan. They would meet in different cities,
including Beverly Hills and Chicago.

“On one of our trips to Chicago, we went to
Tiffany’s,” she said. “We looked at a $200,000
diamond ring. It was actually $212,000. I
remember it very well.”

Mellon also showed her a 30-page brochure
touting the restaurant concept. The cover had
a silhouette of a Scottish Terrier wearing a
plaid bow tie; the company’s edge, he
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explained, was a Scottish recipe for the fish
batter.

Holasek gave him $50,000, and inadvertently
helped him land another investor.

During one Chicago trip they went to a
Greektown restaurant called Estia where they
met Dimitri Kermelis, a part-owner. “He was
a distinguished-looking man,” Kermelis, 63,
said of Mellon. “He came in with a beautiful
woman. He had a limo waiting outside.”

On a later visit to Estia, Mellon brought the
Scotty’s Fish & Chips brochure. “It was very
professional looking,” Kermelis said. Mellon
told him the company was planning a restau-
rant in downtown Chicago. The goal was to
go public by the end of 1998, and Mellon
promised that investors would make six to
seven times their original outlay.

Kermelis wrote a $25,000 check to Mellon on
June 19, 1998.

Afterward, Kermelis tried contacting Mellon
to see how the business was doing. “He was
always hunting or fishing or on his private
jet,” Kermelis said.

Holasek, who also had trouble getting details
on her investment in Scotty’s, became suspi-
cious and hired an investigator to do a back-
ground check on Mellon. She said she felt
sick upon hearing the investigator’s report.
“They pointed out a lot of red flags,” she said,
adding that she began to suspect Scotty’s was
“a con from the get-go.”

Chapter 4: A fishy scam

Holasek hired a private investigator in Palm
Springs, Calif., where Mellon had told her he
lived, and she called the FBI in Orlando. That
office directed her to the Denver FBI office

where she ended up dealing with agent Kevin
Knierim.

No longer with the FBI, Knierim declined to
comment for this story. However, the Tribune
pieced together what happened from federal
and state court documents and interviews
with people who participated in the FBI’s
investigation.

The FBI gave Holasek permission to secretly
record her phone calls with Mellon.

In January 2000, Mellon boasted to her that
he was going to the Golden Globe Awards
with Shirley MacLaine.

“I watched the show and sure enough, I see
Ted walking down the red carpet with
Shirley,” Holasek said.

MacLaine, photographed holding hands with
Mellon, said through her publicist that it was
the first time they met and declined to be
interviewed about her “slammer” comment.

Later that year, Mellon pitched the needle
company to Holasek, explaining that he was
looking for minimum investments of
$50,000. Holasek was not interested but said
she pretended she was to maintain their rela-
tionship.

She also contacted Landess in November
about investing in the business, according to
e-mail records she provided to the Tribune.

In an e-mail dated Dec. 7, 2000, Landess
responded: “I have already made enough
money from this invention that I really do
not need to do anything else but work on my
golf game if that is what I choose to do.” He
later added: “I have been blessed with a virtu-
al goose that is laying as many golden eggs
that I care to take from that goose.”

Meanwhile, FBI agent Knierim in March
2001 asked Tawanna K. Crabb to help in the
probe. Crabb had introduced her friend
Landess to Mellon in 1999.

“Ted [Mellon] was one of my closest friends,”
Crabb said in an interview last week with the
Tribune. “When the FBI called, now I’m
thinking who the hell is this person.”

In April 2001, Crabb glimpsed another side
of Mellon.

That month Mellon left an angry message on
her voice mail. He said he believed she had
been talking to the FBI about him and specif-
ically mentioned that he had seen his “302s,”
a reference she didn’t understand until calling
Knierim in a panic.

The FBI agent explained that a 302 is a form
agents fill out after interviewing witnesses. He
encouraged her to try to find out what else
Mellon knew about his FBI file.

In a June 2001 conversation with Crabb,
Mellon mentioned a private investigator
named Michael Levin. That same month,
Levin was arrested in Long Island with
numerous classified FBI documents in his
possession.

Levin later pleaded guilty to paying govern-
ment employees for secret FBI files and selling
them to organized and white-collar crime fig-
ures in New York and elsewhere. He made
about $100,000 selling such documents. His
cooperation with the FBI led to several arrests.
He ultimately was sentenced to 30 months in
prison.

There is no evidence that Mellon purchased
any FBI reports.

On July 25, 2001, Mellon sent a letter to
Advanced Medical Products to resign as a
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director. Two months later the FBI arrested
Mellon near Palm Springs on five counts of
mail fraud related to people scammed in the
bogus restaurant business. Mellon had
received $110,000 from investors, according
to his plea agreement, and used it for personal
expenses.

In May 2002, Mellon pleaded guilty to one
count of mail fraud and was sentenced to
three years’ probation, his sentenced reduced
in exchange for cooperating in an investiga-
tion in another federal district, according to
his plea agreement. He was fined $1,000.

Chapter 5: Advanced Medical

By the end of 2001, Advanced Medical was
running out of money, and in January 2002
the directors proposed merging it with
Western Medical Devices, the California com-
pany that was supposed to be distributing
Advanced Medical’s needles.

Western Medical was incorporated in June
2001. Its president was a building contractor
and friend of Landess. As part of the pro-
posed merger, Landess agreed to sell his stock
back to Advanced Medical in exchange for
royalty payments of up to $2 million for
future needles sold.

Ultimately, the merger proposal crumbled
because parties could not agree to terms. That
triggered a lawsuit by Landess against Miglin
and her son Duke, whom she installed as a
corporate officer, and Gordon, claiming they
conspired to remove Landess from the com-
pany and steal corporate records. Also,
California-based Western Medical filed suit
against the Miglins and Gordon, claiming
that they breached the merger agreement.

The California case went to trial June 12,
2006. Sixteen days later, the judge dismissed

the suit with prejudice, barring any future suit
on the same claim.

But the Landess suit, which contained many
of the same allegations as the California suit,
went to trial on Jan. 5 of this year in Nevada.
Two months later the jury delivered a verdict
in Landess’ favor. The preliminary judgment
meant the Miglins and Gordon were poten-
tially liable for $16.8 million plus punitive
damages.

“It is inexplicable that a jury now blames the
investors for the failure of the executives to
develop and execute a successful business
strategy,” Miglin said in her statement. “I am
shocked and hurt by this lawsuit, and stunned
by the opinion of the jury in Las Vegas.”

On April 6, Miglin and Gordon settled with
Landess for an undisclosed amount. The set-
tlement came a week after she filed for bank-
ruptcy in Chicago in an effort to protect her
real estate and cosmetics businesses.

In an April 2 interview at the Orleans Hotel
in Las Vegas, Landess said, “Their argument
was that [I] pulled a fast one.” They’re wrong,
he said. “Marilyn was represented by legal
counsel. Her legal counsel was involved in the
transaction from Day One.”

Between 2000 and 2001, Mellon walked
away with about $1 million of Miglin’s
money from his involvement with Advanced
Medical Products. But he agreed to return the
$110,000 he reaped in the Scotty’s scam,
according to his plea agreement.

Holasek said she got back her $50,000 in two
checks Mellon sent to her in September 2001.

“I think the money he gave me was Miglin’s
money,” Holasek said in an interview.

Mellon, now 62, also is one of the only key

people who was not sued in connection with
Advanced Medical Products; he was not even
called as a witness in the civil litigation. In
fact, Mellon wasn’t interviewed by any of
Miglin’s attorneys. Miglin switched attorneys
just before the start of Las Vegas trial.

The Tribune’s repeated attempts to interview
Mellon were unsuccessful.

Miglin’s current counsel, Paul Jacobs of Jacobs
& Dodds in California, does not understand
why Mellon was not pursued. “I would have
tracked that man down if I had more time,”
he said. “He’s the missing link.”

Miglin has built her 
name on business, social scene
Marilyn Miglin has come a long way 
from her modest childhood in Pilsen.

Early in her career she was a model and dancer at Chez Paree,
once one of Chicago’s most glamorous nightclubs.

In 1959 she married prominent real estate developer Lee Miglin
and for many years they appeared at every A-list social gathering.
While he was developing skyscrapers, he also helped her build a
cosmetics business from a small salon they opened in 1963.

In the late 1990s, she began appearing as a pitchwoman on the
Home Shopping Network for her line of skin-care products, cos-
metics and fragrances. The Marilyn Miglin salon remains a fixture
on tony Oak Street off Michigan Avenue. “Marilyn Miglin Way”
is Oak Street’s honorary name.

Over the years, Miglin has been lauded for her good works as a
civic booster and longtime benefactor of burn victims.

Her life also has been filled with tragedy. She discovered her hus-
band’s body after his brutal murder at the hands of a serial killer
in 1997. Two years later she remarried, but her second husband,
Naguib Mankarious, died six months into the marriage.

In 2000 she invested $2.5 million in a Las Vegas firm to market a
needle treatment for spider veins in legs.

In March she declared personal bankruptcy after a Las Vegas jury
returned a verdict against her, her son Duke, and the inventor of
the needle. Facing a potential liability of $16.8 million plus puni-
tive damages, she settled for an undisclosed amount.

-- Ameet Sachdev
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